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Communication Skills
4.1 Question Two
	I can place more meaning on verbal communication since it involves sharing messages between two people using speech. The spoken message is simple and easy, and also it saves money since oral massages are a less expensive way to communicate. Besides, verbal communication allows feedback readily on the spot because it leaves room for the receiver to ask what the message means. Lastly, it brings friendliness and personal warmth as it develops a sense of bonding between the sender and the receiver. 
4.2 Question One
 An Individual's eyes reflect comfort, integrity, and sincerity when communicating with another person. Having good eye contact while speaking is a clue that communication is critical. In the United States, eye contact is a vital way to earn and show respect. For example, when talking to fellow students, teachers, or even friends, eye contact shows the other individual that you acknowledge equality in importance. Secondly, eye contact shows someone that you understand the matter in discussion. Besides, it forms a background acknowledgment for responses. Eye contact also links emotional states and increases empathy. Apart from revealing feelings and thoughts, eye contact indicates power over a scenario and establishes supremacy.
4.3 Question One
	Some of the essential nonverbal skills in academics are behavior charts, body language, eye contact, and clapping. However, in the professionals' context, nonverbal skills are eye movement, posture, and body language. In personal life, nonverbal skills such as facial expression, touch, and space are very crucial. Lastly, nonverbal skills that are crucial in civic aspects include facial expression and gestures.
4.4 Question One
	Nonverbal behaviors that signal positive interaction involve mannerism, expressions, and positive physical actions. Besides,warm hugs and firm handshakes suggest positive interaction, whether on the first date or interview. However, a series of negative behaviors signal a negative business: weak handshake, avoiding direct eye contact, and facial expressions such as disgust, fear, sadness, and anger.
	



